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First-Edge is a Member of 
GOLD PROTECTION COUNCIL 

Welcome to the September 2011 Edition  

Please be advised that First-Edge will report all fraud activities and attempt to commit crimes to: INTER-
POL, FBI, CIA, IC3, US Treasury Dept., FinCEN, SEC, Federal Reserve, CC Commercial Crime Services, 
RCMP, New Scotland Yard, City of London Fraud Squad,  Crime Stoppers International as well as any Law 
Enforcement Agency in your area. 
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From: David McGhie  
MD of First Edge Ltd (Commodities) 
 

 
FE Magazine’s main objective is to keep our readers updated with the day to day 

transaction’s of the commodity world.  We will always stay aggressive in finding 
who’s who in bringing new concepts to the industry. 
 

The magazine will always publish traders issues with other traders of what’s hap-
pening with our trading system. We have found that some of these issue’s will be 

published in the First Edge Magazine. 
 

COLUMNISTS                                                                                                          

We have Four Columnists who will bring you an up to date review of what’s going 
on in the world of commodities. 

 
OUR MAIN GOAL                                                                                          

Our main goal is to help trader’s and companies find new business partners from 

all around the world that are able to trade offers with online internet service.  
 

Our Customer Support Team are always at your disposal to help our members 
against any problem faced on our website, released in March 2011. 
 

NEWS BULLETINS                                                                                                  
News Bulletin board for readers was released in February 2011 for readers to 

point out their personal view points on what’s happening in today’s commodity 
market place. 
 

NOTICE BOARD                                                                                        
As Promised the Notice Board was released in early February 2011 for all in the 

commodity industry, who are trying to find or sell a product or products. 
 

You can also place a notice about any product your looking for.  You may wish to 
tell other traders about your own products and ask them to contact you. 
You may be a trader wishing to get your product published and need place details 

on our Notice Board. You may also find some good contacts. 
 

If you have any question’s or need further assistance, please do not hesitate to 

contact us. 

fem@first-edge.co.uk 

 

 

Introduction 

Nigerian National Petroleum Corporation (NNPC) 
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First-Edge is a Member of 
GOLD PROTECTION COUNCIL 

With an avalanche of ever-tantalizing news stories and upcoming nail-biting scheduled 
officialdom events in both Europe and the U.S. all hitting the gold market at once in Sep-
tember, discerning the story that could propel some distance from Jim Sinclair’s exo-
sphere target of $1,764 in the gold price weighs heavily in favour of the WikiLeaks story 
and its potential explosive impact on the price of gold from today $1,900 print to Sinclair’s 
ultimate target of $12,000+. 

Though the European financial crisis soap opera moves from Greece and Portugal to, 
now, Italy and Germany, shifting temporarily away from France, with Belgium’s dirty laun-
dry on deck in case there’s a lull in the action, the WikiLeaks release of a U.S. State De-
partment internal cables on the subject of Beijing’s plan for undermining the U.S. dollar 
through the gold market even trumps the Israel/Turkey potential gray-swan military con-
flict brewing in the Mediterranean (could ex-CIA operative Robert Baer be right about an 
Israeli attack in the region by the fall?). 

The leaked State Department U.S. embassy cable published by WikiLeaks exposes both 
the clandestine operations at the Fed/Treasury as well as reveals who’s been sleeping 
with the enemy. 

According to China’s National Foreign Exchanges Administration, China’s gold reserves 
have recently increased. Currently, the majority of its gold reserves have been located in 
the United States and European countries. The U.S. and Europe have always sup-
pressed the rising price of gold. They intend to weaken gold’s function as an international 
reserve currency. They don’t want to see other countries turning to gold reserves instead 
of the U.S. dollar or euro. Therefore, suppressing the price of gold is very beneficial for 
the U.S. in maintaining the U.S. dollar’s role as the international reserve currency. 
China’s increased gold reserves will thus act as a model and lead other countries toward 
reserving more gold. Large gold reserves are also beneficial in promoting the internation-
alization of the renminbi. 

And now we all know that Beijing knows of the gold suppression scheme, and that Wash-
ington knows that Beijing knows of the scheme. So what does that mean for the gold 
price? 

Continue on Page 5 
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Nigerian National Petroleum Corporation (NNPC) 

And now for the story behind the story. A score between GATA and Jeff Christian of 
CPM Group needs to be settled once and for all. 

Now that this smoking gun evidence of the gold suppression scheme has been entered 
atop an already sky-high stack, thanks to WikiLeaks, can there now be any doubt left as 
to who has been spewing filthy misinformation (some say malicious lies) between the 
combatants of a two-year-long battle between former Goldman Sachs gang member 
Jeff Christian of CPM Group and Bill Murphy and Chris Powell of Gold Anti-Trust Action 
Committee (GATA) surrounding GATA’s accusations that the COMEX has been the 
center of a gold price suppression scheme—a scheme which in still in progress? 

But if you’ve already been following GATA’s Yeoman’s work of exposing the gold car-
tel’s borderline-treasonous gold suppression scheme in addition to exposing the cartel’s 
no. 1 apologist Jeff Christian for his errant ways, this weekend’s leaked cable should 
come as no real surprise—which brings us to the question of Christian’s credibility as a 
gold market analyst and, maybe, ultimately, of his character. 

If Christian has positioned himself as an authority on the gold and silver market, how did 
he not draw the conclusion that something fishy was (still is) going on in the gold futures 
market between two banks which held monstrous-size paper short positions? With the 
pile of evidence backing GATA, coming from so many credible and official sources, we 
wonder whether Christian had ever heard of the term Occam’s razor? Or does he suffer 
from the dreaded ―normalcy bias‖? Can he, truly, be that naïve? 

Are we to believe that Christian actually could be waiting for an admission of guilt by a 
pack of sociopath white-collar criminals, or is he that unsophisticated or incompetent? 
or worse? 

Read his Caine Mutiny’s Lt. Tom Keefer testimony at the CFTC hearing of March 2010. 

 

Continue on Page 6 
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Nigerian National Petroleum Corporation (NNPC) 

Christian’s sophomoric assumptions on several key issues discussed at the CFTC hear-
ing smacks of either a serious case of Dennis Gartman-itis, or demonstrates the dangers 
of relying upon the judgment of a public-school graduate deficient in his knowledge of ba-
sic ancient and medieval philosophy. The principle of Occam’s razor, in this case, points 
to serious questions to Christian’s loyalty to the gold community, its hard-money advo-
cates and the U.S. Constitution itself. 

But don’t be surprised if Christian is still asked to appear on Bloomberg or CNBC as a 
gold ―expert‖ who stands ready to offer his advice for protecting your money. 

However, to gain insight into the core issues surrounding gold (and silver) and the rea-
sons why its price must be suppressed by the Fed, GATA’s Web site, www.gata.org, of-
fers the explanations as well as provides a treasure trove of information to help you navi-
gate the ongoing collapse of the West’s fiat currencies Zerohedge wrote: 

Wondering why gold at $1,850 is cheap, or why gold at double that price will also be 
cheap, or, frankly, at any price? Because, as the following leaked cable explains, gold is, 
to China at least, nothing but the opportunity cost of destroying the dollar’s reserve 
status. Putting that into dollar terms is, therefore, impractical at best and illogical at worst. 
We have a suspicion that the following cable from the U.S. embassy in China is about to 
go not viral but very much global, and prompt all those mutual fund managers who are on 
the golden sidelines to dip a toe in the 24-karat pool. 

So, out of the raft of news coming out from across the globe, the WikiLeaks story trumps 
them all. And, of course, you won’t see this breaking story run on CNBC. 
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Kimberley Process Certification Scheme (KPCS) is the process designed to certify the 
origin of rough diamonds from sources which are free of conflict funded by diamond pro-
duction. 
 
KPCS was introduced by United Nations General Assembly Resolution 55/56 following 
recommendations in the Fowler Report. The process was established in 2003 to prevent 
diamond sales from financing rebellious movements.  
 
The certification scheme aims at preventing "blood diamonds" from entering the main-
stream rough diamond market. It was set up to assure consumers that by purchasing dia-
monds they were not financing war and human rights abuses. 
 
The United Nations imposed sanctions against UNITA in 1998 through United Nations 
Security Council Resolution 1173, however investigators led by Robert Fowler presented 
the Fowler Report to the UN in March 2000, which detailed how the movement was able 
to continue financing its war efforts through the sale of diamonds on the international 
market.

 

 

The UN wished to clamp down on this sanctions-breaking trade, but had limited powers 
of enforcement; the Fowler report therefore set out to name the countries, companies and 
individuals involved.

 

 

This led to a meeting of Southern African diamond-producing states in Kimberley, North-
ern Cape in May 2000. A culminating ministerial meeting followed during September in 
Pretoria, from which the KPCS originated.

 

 
In December 2000, the United Nations General Assembly adopted Resolution AS/55, 
supporting the creation of an international certification scheme for rough diamonds,

[6]
 and 

this was followed by support from the United Nations Security Council in its Resolution 
1459 passed in January 2003.  
 
Every year since, the General Assembly has renewed its support for the KP - most re-
cently in December 2009.

[7]
 

    
    
    

 Continue on 

All About KPC and 
why we need it                        
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In order for a country to be a participant, it must ensure that any diamond originating from 
the country does not finance a rebel group or other entity seeking to overthrow a UN-
recognized government, that every diamond export be accompanied by a Kimberley 
Process certificate and that no diamond is imported from, or exported to, a non-member 
of the scheme.  
 
This three-step plan is a simple description of the steps taken to ensure a chain of coun-
tries that deal exclusively with non-conflict diamonds. By restricting diamond revenues to 
government-approved sources, the Kimberley Process is neutral towards different gov-
ernments. 
 
Current Membership 
As of December 2009, there were 49 participants in the KPCS representing 75 countries, 
with the European Community counting as a single participant.  
 
The participants include all major rough diamond producing, exporting and importing 
countries.

[12]
 The new entrants are Turkey and Liberia, in addition to Republic of the 

Congo, which has been re-admitted in 2007. Burkina Faso, Cameroon, Egypt, Chinese 
Taipei (Taiwan), Mali, Mexico and Tunisia attended the Brussels Plenary 2007 and af-
firmed their intention to join the Kimberley Process.

 

 

Also, Bahrain, Cape Verde, Gabon, Swaziland and Zambia have expressed their interest 
in future participation.

 

 
Human rights – breaking the links between diamonds and human rights abuses was one 
of the founding principles of the Kimberley Process – the scheme’s founding document 
notes the ―systematic and gross human rights violations‖ associated with the diamond 
trade. However, many participants in the scheme argue that human rights fall squarely 
outside the KP’s remit.  
 
Global Witness is campaigning for the KP to clarify and strengthen its commitment to hu-
man rights, or risk losing the trust of consumers and the diamond mining communities it 
was set up to protect. 

All About KPC and 
why we need it                        
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Have You Ever Tried to 

Sell a Diamond? 

An unruly market may undo the work of a giant cartel and of an inspired, decades-long ad campaign 

The diamond invention—the creation of the idea that diamonds are rare and valuable, and are 
essential signs of esteem—is a relatively recent development in the history of the diamond trade. 
Until the late nineteenth century, diamonds were found only in a few riverbeds in India and in the 
jungles of Brazil, and the entire world production of gem diamonds amounted to a few pounds a 
year. In 1870, however, huge diamond mines were discovered near the Orange River, in South 
Africa, where diamonds were soon being scooped out by the ton. Suddenly, the market was del-
uged with diamonds. The British financiers who had organized the South African mines quickly 
realized that their investment was endangered; diamonds had little intrinsic value—and their price 
depended almost entirely on their scarcity. The financiers feared that when new mines were de-
veloped in South Africa, diamonds would become at best only semiprecious gems. 

The major investors in the diamond mines realized that they had no alternative but to merge their 
interests into a single entity that would be powerful enough to control production and perpetuate 
the illusion of scarcity of diamonds. The instrument they created, in 1888, was called De Beers 
Consolidated Mines, Ltd., incorporated in South Africa. As De Beers took control of all aspects of 
the world diamond trade, it assumed many forms. In London, it operated under the innocuous 
name of the Diamond Trading Company. In Israel, it was known as "The Syndicate." In Europe, it 
was called the "C.S.O." -- initials referring to the Central Selling Organization, which was an arm 
of the Diamond Trading Company. And in black Africa, it disguised its South African origins under 
subsidiaries with names like Diamond Development Corporation and Mining Services, Inc. At its 
height -- for most of this century -- it not only either directly owned or controlled all the diamond 
mines in southern Africa but also owned diamond trading companies in England, Portugal, Israel, 
Belgium, Holland, and Switzerland. 

De Beers proved to be the most successful cartel arrangement in the annals of modern com-
merce. While other commodities, such as gold, silver, copper, rubber, and grains, fluctuated wildly 
in response to economic conditions, diamonds have continued, with few exceptions, to advance 
upward in price every year since the Depression. Indeed, the cartel seemed so superbly in control 
of prices -- and unassailable -- that, in the late 1970s, even speculators began buying diamonds 
as a guard against the vagaries of inflation and recession. 

The diamond invention is far more than a monopoly for fixing diamond prices; it is a mechanism 
for converting tiny crystals of carbon into universally recognized tokens of wealth, power, and ro-
mance. To achieve this goal, De Beers had to control demand as well as supply. Both women 
and men had to be made to perceive diamonds not as marketable precious stones but as an in-
separable part of courtship and married life. To stabilize the market, De Beers had to endow 
these stones with a sentiment that would inhibit the public from ever reselling them. The illusion 
had to be created that diamonds were forever -- "forever" in the sense that they should never be 
resold. 

In September of 1938, Harry Oppenheimer, son of the founder of De Beers and then twenty-nine, 
traveled from Johannesburg to New York City, to meet with Gerold M. Lauck, the president of N. 
W. Ayer, a leading advertising agency in the United States. Lauck and N. W. Ayer had been rec-
ommended to Oppenheimer by the Morgan Bank, which had helped his father consolidate the De 
Beers financial empire. His bankers were concerned about the price of diamonds, which had de-
clined worldwide. 
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The U.S.-CHINA-JAPAN RELATIONS  
  
"China and Japan should alleviate the U.S. influence in their countries' future development"  
  
The official Communist Party international news publication Global Times (Huanqiu Shibao)
(04/28): "The Japanese Prime Minister will visit China soon.  
 
This brings attention to the development of the bilateral relationship between the two countries. 
The two countries have both developed independently.  
 
China is gradually moving past the 'American conceptual restrictions' that exist in the country, es-
pecially after the results of the financial crisis.   
 
China's de-Americanization is gaining speed.  Japan's de- Japan's de-Americanization is speed-
ing up as well.  Japan is likely to discard the U.S. completely and take steps closer to its East 
Asian neighbour countries.  
 
The U.S. should not encourage Japan to develop its military strength. U.S. interference will be an 
important factor to overcome if China-Japan relations intend to develop maturely.  
 
China should change their old thinking that U.S.-China relations are more important than China-
Japan relations. In fact, the significance of the China-Japan relationship has also globalized, and 
is not limited to Asia. China and Japan should seek more breakthroughs in global cooperation.  
 
The two countries should contribute more in the development of the world."  
  
The U.S. POLICY  
  
"Obamaism is not yet fully formed"  
  
The China Radio International sponsored newspaper World News Journal (Shijie Xinwenbao)
(04/28): "Obama has just become president. During his first 100 days in office, the concepts of 
Obamaism have frequently appeared.  
 
Obamaism is characterized by the fact that the Obama administration is aware that the U.S. can-
not solve so many international issues by itself.   
 
It is very different from Bush's cowboy diplomacy.   
             Continue on Page 8 

U.S.-CHINA-JAPAN RELATIONS 

U.S. POLICY, CHINA'S GOLD RESERVES 
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However, Obamaism hasn't fully formed and it is facing challenges.  
 
People doubt that Obama will make any breakthroughs in the core strategic interests and values 
of the U.S. It is doubtful that he will give up the country's long-term pursuit of hegemony.  
 
Obama once stated that he would reshape the global leadership of the U.S.  
 
This shows that the U.S. does not intend to be an equal partner in international communications.  
 
The U.S. also struggles with the variant nature of its policies. One can gain insight from the U.S. 
Cuba policy. However, people can still be hopeful."  
  
3. CHINA'S GOLD RESERVES  
  
"China increases its gold reserves in order to kill two birds with one stone"   
 
The China Radio International sponsored newspaper World News Journal (Shijie Xinwenbao)
(04/28): "According to China's National Foreign Exchanges Administration China 's gold reserves 
have recently increased.  
 
Currently, the majority of its gold reserves have been located in the U.S. and European countries. 
The U.S. and Europe have always suppressed the rising price of gold.  
 
They intend to weaken gold's function as an international reserve currency.  
 
They don't want to see other countries turning to gold reserves instead of the U.S. dollar or Euro. 
Therefore, suppressing the price of gold is very beneficial for the U.S. in maintaining the U.S. dol-
lar's role as the international reserve currency.  
 
China's increased gold reserves will thus act as a model and lead other countries towards reserv-
ing more gold.  
 
Large gold reserves are also beneficial in promoting the internationalization of the RMB." remains 
'under-bought.' 
          

U.S.-CHINA-JAPAN RELATIONS 

U.S. POLICY, CHINA'S GOLD RESERVES 
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First-Edge Notice Board’ is a new service for people in the commodity world to view and release 

their product in a safe environment. 

 
Notice-Board has been specially designed to make sure all the deal’s that are shown are as real 

as it can get. That’s why we will vet all the company's and independents who wish to advertise 

on the FE Notice Board. Before anyone advertises on the FE Notice Board they must pass our 

checks that are designed to keep away - in one word time waster’s. 

 

We will do our utmost in keeping the notice board Forum clean from inexperienced traders or 

any traders that have been blacklisted. 

 

Advertising  - It only takes a couple of minutes to email your company information and the de-

tails you wish to submit. 

BOOKING/ADVERTISING NOTICES 

This is the first time booking my notices in FE Magazine. How would I go about it?  

FE Magazine email: fem@first-edge.co.uk. Here you can email to manage and pay for notices. 

Simply email FE Magazine for its contracts. 

This is the first time I have viewed FE Magazine, How can I still advertise? 

Yes. For the next three months everyone who wishes to advertise with FE Magazine free of 

charge. 

We will give everyone in the commodity industry the opportunity to advertise their products 

and to review their advertisement  before it’s placed on the Notice Board.  

 

 PRICING 

How much does it cost after the 3 months have expired?  

We have kept costs of £50 including VAT for every 2 months to advertise. You will be sent an 

email notice stating what the next step will be, if you wish to continue advertising with FE 

Magazine. 

What do I get? 

Up to 100 words. If you submit more, your notice will be edited.  

All notices will be checked and approved by a moderator before they appear in FE Magazine but 

this shouldn't take long and they will come back to you promptly if there are any queries.  

 

How can I pay? 

You can pay with a credit or debit card via our secure payment system. 

 

I don’t want to advertise in FE Magazine. Do I still have to pay the monthly fee?  

No if you are on FE Magazine mail listing you will still receive your free Magazine. 

Who do I contact with any further questions? 

Customer Services on Tel: +44 208 769 0070  

 

Welcome To  

The all-new Free Notice Board-Forum Specially Designed for Real Buyer and  Sellers 
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First-Edge has Chosen this  to be the Deal of the Month.  Deal Alert 

Please contact First Edge if you think your deal should be deal of the month  ( info@first-edge.co.uk ) 

 
This is an invitation to have your buyer or mandate talk with the seller mandate. Immediately below are the 
required procedures to have your buyer or mandate speak with the seller mandate. 
 

Great Pricing, Reasonable Procedures, CIF & FOB, Attractive Commissions and most importantly they are 
reliable. They do not ask the buyer for any fees or upfront money for anything! There are no advance, regis-
tration, notarization, legalization, transportation, pipeline or environmental fees.  Once the buyer qualifies 
and shows that they have the financial capability to pay for the fuel once it is delivered, the seller places the 
order with the refineries, takes title and pays for the fuel with their own money.  The irrevocable, confirmed, 
auto revolving Letter of Credit or BG payable 100% at sight against shipping documents is used to pay for 
each monthly shipment and is the key to dealing with this seller.  This Seller will not provide their informa-
tion until they know that the buyer is serious and financially capable. Once the buyer provides his LOI 
agreeing to the seller’s terms and conditions the buyer and or his mandate can have a call with the seller 
mandate if they request it. After the call the buyer will need to proceed to step #1 in the procedures. The 
name of the seller will be given to the buyer during the call for him to place on the ICPO. Only the buyer 
and or his mandate will be allowed on the call and Ralph will initiate the call and keep the lead intermediary 
informed of how things are proceeding. After the call, the required documents will need to be sent to Ralph 
to check for completeness and correctness prior to being sent to the seller mandate. Please assist, me in 
streamlining this by sending your Buyers LOI in the format provided. Any changes to this will not be accept-

able and will only waste everybody's time!  

Shown below in Bold/Black is some more information from this seller, which may be helpful to you. We 
have ATTACHED the needed intermediary NCNDA LOI, ICPO, NCNDA-IMFPA templates to be used. We 
have further clarified the following items below; 

1. Procedure: Buyer sends LOI. Buyer can have call with Seller mandate after Ralph approves the 
LOI. If any additional information is needed for Ralph to submit LOI he will request it directly from 
the Buyer. Ralph will require a signed NCNDA with all intermediaries and will require one of the in-
termediaries to be nominated as lead intermediary with whom he will communicate with. This is a 
separate NCNDA than the NCNDA-IMFPA. Both are attached.    
2. Buyer issues BCL and ICPO using supplied template. Along with the BCL & ICPO Ralph needs, 
the completed NCNDA-IMFPA with Buyer, Buyer Mandate, and lead intermediary information com-
pleted and signed. Once all paperwork is complete, Ralph will submit to seller mandate.  
3. Seller issues official FCO. From this point forward the buyer and seller will be in direct contact. 
4. Commissions: With this seller the entire Buy side is open. Commissions will be paid by the buyer 
to the buy side as follows; Shown is the split on $10 and $5 fuels, the % always remains the same. 
D2 & Mazut - The Buy side has a total of $10 which will be split as follows;  
1/3 or $3.34/MT to the Buyer Mandate, (group 1 see ncnda) OUP 1) MANDATEBUYER SIDE (GROUP 1) MAND 

1/3 or $3.33/MT to you and your group (group 3 see ncnda)  

1/3 or $3.33/MT to me and my group (group 2 see ncnda)(Closed)   
JP54 - The Buy side has a total of $5 which will be split as follows;  

1/3 or $ 1.67 /MT to the Buyer Mandate, (group 1 see ncnda)   
1/3 or $ 1.67  to you and your group (group 3 see ncnda)   

1/3 or $ 1.66  to me and my group (group 2 see ncnda)(Closed)   
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First-Edge Notice Board 

Product: Most Commodities 

DRACULAGENCIES 

BAIRD & Co 

Product: Most Commodities 

Product:: BLCO 

Company Name 

Please be advised that First-Edge will report all fraud activities and attempt to commit crimes to: INTER-
POL, FBI, CIA, IC3, US Treasury Dept., FinCEN, SEC, Federal Reserve, CC Commercial Crime Services, 
RCMP, New Scotland Yard, City of London Fraud Squad,  Crime Stoppers International as well as any Law 

Specialists in Precious Metals  

Baird & Co. was established as a firm in 1967 dealing in numis-

matic gold coins of the world moving towards volume dealing in 

bullion gold as government restrictions eased in the 1970s. 

Cash Purchases of Gold Bars  

UK Contact Number +44 207 621 0090 

 

Nigerian National Petroleum Corporation (NNPC) 

First-Edge Commodities are able to sell and locate most commodi-
ties.  Invites all Buyers—Sellers or mandate’s around the world.  
We have a vast database of tried and tested buyers and sellers and 
we are also mandated by Major’s in the Commodity Industry.  

Tel: +44 20 8769 0060 
Fax:+44 20 8769 0070 
Mob.:+44 7800744523 
Skype first.edge1 

Web: first-edge.co.uk                                                                                   

E-mail: info@first-edge.co.uk  

Corporate Headquarters  

NNPC Towers, Central Business District,  

Herbert Macaulay Way,  

P.M.B. 190, Garki, Abuja. 

Website: www.nnpcgroup.com 

Email: contactus@nnpcgroup.com 

MAZUT     Available Uncut Diamonds       Available    Sugar  Available 
BITUMEN  Available Polish Diamonds      Available     Rice  Available 
JP54        Available (AU) Gold Dust          Available     Cooking Oil Available 
D2        Available (AU) Dore Bars  Available     Coffee  Available 
BLCO        Available Steel   Available     Co Co   Available 
Basra Lite     Available HMS   Available      
LPG-LNG  Not Available Cement  Available 

             FUEL ’s      Metal’s and None Metal’s Products                         FOOD 
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First-Edge Notice Board 

Product: Most Commodities 

Avocado  Gold 

Draculage Agency 

Product: Most Commodities 

Product: Most Commodities 

Company Name 

Please be advised that First-Edge will report all fraud activities and attempt to commit crimes to: INTER-
POL, FBI, CIA, IC3, US Treasury Dept., FinCEN, SEC, Federal Reserve, CC Commercial Crime Services, 
RCMP, New Scotland Yard, City of London Fraud Squad,  Crime Stoppers International as well as any Law 

Specialists in Precious Metals  

Draculage has direct, free and clear disposal GOLD (Au Metal), the country of origin 

being Guinea, in the following form: dust to be refined/assayed at most recognised 

african refineries. 

Cash Purchases of Gold Bars                      

UK Contact Number +44 7906475727  
 

 

Kwality Commodities Trading Limited 
2nd Floor, Sandown House, Sandton Close 2 

Norwich Close, Sandton 

Johannesburg, South Africa 

Cell+ 27 72 640 9264 

Fax +27 86 515 9061                                  

Email: itakawira@etongroup.co.za 

DRACULAGE 

AGENCY 

Kwality Commodities 

Trading Limited 
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First-Edge Notice Board 

Product: Most Commodities 

G4S 

Embassy First 

Product: Most Commodities 

Product:: BLCO 

Heeb Group 

Please be advised that First-Edge will report all fraud activities and attempt to commit crimes to: INTER-
POL, FBI, CIA, IC3, US Treasury Dept., FinCEN, SEC, Federal Reserve, CC Commercial Crime Services, 
RCMP, New Scotland Yard, City of London Fraud Squad,  Crime Stoppers International as well as any Law 

Specialists in Private Customer Services  

Our services are designed to set a new benchmark in the provision of bespoke ser-
vices to overseas businesses.  Clients will receive a first class and exclusive service, 
in which Embassy First will help provide clients with products and services not easily 
accessible in some countries.    
                              
Become a client of Embassy First and you will automatically be provided with your own 
dedicated personal assistant, who will offer you full support on all services.  All your 
overall costs will be significantly lower than having to pay for numerous services indi-
vidually. 

Contact Customer Services:  +44 20 8769 0070 

 

Banking Trading Group (Main Trading Desk Co) 

We’re the world’s leading name in security solutions, 
a FTSE 100 company and one of the world's largest 
employers. 

Corporate Trader Headquarters  

All info and Enquiries are directed through First 

Edge Ltd. 

Who we are                                                   
G4S is the largest secure solutions company in the UK and Ireland, 

with a turnover of more than £1 billion and over 40,000 employees 

managed from over 80 offices. 

More than 6,000 customers, including 59 FTSE 100 companies and 

the majority of UK Government departments, depend on G4S to 

provide them with a safe and secure way to deliver their services. 

G4S is securing some 
of the world’s most pre-
cious metals 

 
Welcome To  

  NOTICE-BOARD 

http://www.g4s.uk.com/en-gb/Media Centre/News/2011/08/08/Lincs Police/
http://www.g4s.com/en/Media Centre/News/2011/08/11/Chain of Gold/
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This Months Breaking Quick News 

 

 

 

Gold drops $160 an ounce in two days on 24 August 2011 

CME demands larger good-faith deposits for futures as haven asset suffers its largest 48-hour absolute fall in                                                                                                                                   

more than three decades 

In depth: Gold 

Miners and investors join Yukon gold rush 

CFTC discusses oil case settlement 

Optiver accused of price manipulation in 2007 

Thai scheme to turn up heat on rice prices 

Concerns over plan to pay farmers above market rate 

Italy seeks to restore oil ties with Libya 

Eni chief confident ‘special relation’ will resume 

BHP warns on hopes for new mines 

Market overestimating sector’s ability, says chief 

Food giants clash over access to China 

Beijing is now a big corn importer 

Short View: No gold bubble yet 

Gold’s zero real yield look reasonable 

FE NEWS 

  FE Magazine News 

 

http://www.ft.com/cms/s/0/92f5f67a-ce73-11e0-b755-00144feabdc0.html
http://www.ft.com/indepth/gold
http://www.ft.com/cms/s/0/2c6ea050-cda1-11e0-bb4f-00144feabdc0.html
http://www.ft.com/cms/s/0/f2214c70-ce60-11e0-99ec-00144feabdc0.html
http://www.ft.com/cms/s/0/ad98676a-ce69-11e0-b755-00144feabdc0.html
http://www.ft.com/cms/s/0/e0da9418-ce5a-11e0-99ec-00144feabdc0.html
http://www.ft.com/cms/s/0/513e081e-ce2b-11e0-99ec-00144feabdc0.html
http://www.ft.com/cms/s/0/753130a6-ce27-11e0-99ec-00144feabdc0.html
http://www.ft.com/cms/s/0/3e0aece0-cda3-11e0-bb4f-00144feabdc0.html


20 



21 

 



22 

 



23 

 


