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INTRODUCTION 

 
 
OBJECTIVES 
FE Magazineôs objective is to keep all our readers updated with a month to month review of the latest in 

information on today's commodity world. 

 

 
Our other objective is to publish past and current commodity information to buyers, sellers, brokerôs 

and traders, also review institutions that  are involved in todayôs commodity Market. 

 
 

COLUMNISTS 
Our Columnists will bring you an up to date review of the world of commodities. 

 

 
OUR MAIN GOAL 
Our main goal is to help traderôs and companies build a reliable business network around the 

world. 

 
Our Customer Support Team is always at your disposal in helping you against any inquiries or 

issues you may have in read  reading FE Magazine. 

Please E-Mail: info@femagazine.co.uk 

 
NOTICE BOARD 
Notice Board is designed to place notices about any product you might be looking sell and buy.  

 
If you have any questionôs or need further information on how to place your product on notice 

board. 

 
LEADING NEWS 
Quick News points out whatôs happening in todayôs commodity market place and other areaôs. 

 

www.femagazine.co.uk 
SEE OUR WEBSITE :  

FE Magazine Disclosures 
Please note all the services described herein list possible service features and/or sample institutions for informa-
tion purposes only, are not guaranteed and subject to change at any time. Contracted terms may or may not con-
tain any, all, or none of the elements of any of the features on any particular service.  
 
By accessing all these pages, you have agreed that none of the information anywhere in  our magazine or our 
website is designed as any form of marketing offer or advice of any type. It's just informational for illustrative pur-
poses and you agree to consult with your legal, accounting or financial advisor if you require any advice or any 
kind. 

Please be advised that FE Magazine will report all fraud activities and attempt to commit crimes to::       
 INTERPOL, FBI, CIA, IC3, US Treasury Dept., FinCEN, SEC, Federal Reserve, CC Commercial Crime Services, RCMP, New 

Scotland Yard, City of London Fraud Squad,  Crime Stoppers International as well as any Law Enforcement Agency in your 
area. 

mailto:fem@first-edge.co.uk
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In the past Main Street banking exasperates small businesses and customers alike due to the past 
banking were financial instruments and bank to bank trading in the housing market which was one of 
the main reasons of the recession of some major companies around the world. 
 
Now the world is looking on how the British Banking is making such a fast recovery from the world 
recession, most of the honors should go to the people at the Bank of England who is seen to control 
the UK Banking and Financial Industry.    
Most people is old enough to remember how banking used to be. 
 
The puzzle is how once conservative, traditional bank managers changed into people prepared to foist 
products such as payment protection insurance on to their customers.  
 
PPI started as was good insurance idea - designed to help people with personal loans or mortgages 
keep up their payments if they lost their jobs or became ill.  
 
But it ended up as one of the most cynically expensive financial products ever to be offered to the 
public. 
At first, computers were used to automate and centralise data-processing previously carried out in 
branches. Then decision-making was automated.  
 
because the result was to distance bankers from their customers. 
"It all looked really logical and rational at the time," 
  
"But in hindsight, perhaps, one should have told the banks, 'Beware of the dangers of centralisation,' 
and rather stick to a business model that more or less works." 
 
 

Bankers could face jail after report urges The British Government to introduce new criminal 
offence for reckless management  
 

I think we all agree that Britainôs banking bosses should face jail if their decisions force fresh bailouts, 
the Parliamentary Commission on Banking Standards says today. 
 
The commissionôs hotly anticipated report urges the Chancellor, George Osborne, to oversee the 
creation of a new offence of ñreckless misconduct in the management of a bankò. 
 
Were such an offence in place in the aftermath of the financial crisis, several banking leaders could 
have faced prosecution. 
 
The parliamentary commission, which was established by Mr Osborne to reform banking after the Li-
bor scandal, describes the failure of senior financiers to accept blame for their actions as ñdismalò. It 
says new rules are required to force executives to take proper responsibility. 
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'Relentless' targeting   

When the old system was in place, top bankers started producing financial products, such as PPI, and 
imposing tough targets on branch staff for selling them. 
 
A known former banker such systems became pervasive. "The targeting was harsh, severe, relent-
less," he said.  
"peopleôs job was on the line if you didn't sell enough PPI. Cashiers, assistant managers, financial 
advisers, even the manager - everybody would have a personal and a group target towards selling 
PPI." 
 
Now the PPI mis-selling has led most of the British Banking industry to one of its hugest compensa-
tion claims ever known to the UK Public Sector.  
 
 

Banking time -warp   

The same change happened in business banking. The former close relationship between branch man-
agers and business clients was replaced by remote, computerised loan approval systems.  
 
Pressure on front-line staff to sell their business clients profitable financial products also grew to the 
extent of the change in Britain is apparent if you go to a place such as Ludwigsburg, a small provincial 
town in south-west G 

ermany. 
 

 
Not every German banks with giants like Deutsche Bank 

 
It is like entering a banking time-warp.  
 
Germany has its equivalents of British High Street banking giants, but most people in Ludwigsburg 
use local banks based in the town. The same is true across Germany.  
 
The Ludwigsburg Regional Savings bank has highly computerised, highly centralised back-office sys-
tems, shared with local savings banks across Germany. 
 
But that's where the transformation process ended.  
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Banking in Ludwigsburg is still face-to-face, without targets or bonuses to divert staff from providing 
local customers - business and personal - with useful financial services. 
 
Stephan Kessler, the head of business lending, says long-term relationships result in good quality 
lending and lower defaults.  
 
"I always compare it with going to the doctor," Mr Kessler says. "You tear down your pants - and you 
have to do the same with your banker - you trust in each other." 
 

Traditional values   

The advantages of relationship banking are now widely recognised. But with British banking now oper-
ating on a far more adversarial model, there are doubts that such banking can be revived in Britain.  
 
Handelsbanken sounds German, but in fact it's a Swedish bank, with more than 100 branches in Brit-
ain offering traditional relationship banking to personal and business customers.  
 
Andy Copsey, Handelsbanken's UK chief operating officer, has found a hunger in Britain for the basic 
banking it offers. As a result, he is now opening a new branch every 10 days or so. 
 
"I think our traditional values chime with the UK public and the business people out there," he says. 
"And that encourages us to continue to open more branches and recruit more staff." 
 
Handelsbanken could hardly be more different from the familiar British banking model.  
 
It has no targets or bonuses. Its branch staff deal with customers face to face and only in their imme-
diate vicinity. Most lending decisions are made locally - by the branch itself.  
 

Most Handelsbanken staff have had careers at one or other of the High Street giants - and all de-

scribed relief in escaping top-down selling pressure and the chance to be, as one put it, a "proper 

banker again".  

 

 
Tipping point?   

Handelsbanken is not the only alternative model now emerging. A string of new banks is appearing on 
the High Street. 
 
In addition, so-called peer-to-peer lenders are starting to cut banks out of the picture entirely, using 
the internet directly to match lenders with borrowers.  
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A Member of the African Lion Group of Companies  

African Lion Investment Holdings was formed with the sole purpose of developing and 
marketing  technology solutions for the African Continent at large covering the Mining and 
Exploration sectors as well as to facilitating structured finance for companies in and around 
Africa. 
 
Due to the numerous years of dealing with the Top 30 Mining companies in Africa, African 
Lion has an in depth perceptive of the political climates as well as commercial trends within 
the African continent and as such consults to international Clients. 

African Lion Investment Holdings (Pty) Ltd, 
PVT Bag X03, Lyndhurst, Johannesburg, 
South Africa, 2090 

Mr. Ryan Patrick Long 
Fax +27 86 6165263 
Email ryan@africanlionholdings.com 


